TOTAL NUMBER OF DISTRIBUTORS IN AN ORGANIZATION

The chart below shows the approximate number of distributors in your organization monthly.  This chart assumes that each person in your organization is growing at a similar rate to yourself (or the average growth of your distributors is similar to your own growth with respects to sponsoring new distributors).  What happens if each person uses and sells a combined total of just 100BV more each month? You would need half as many people in your organization!!!
The shaded boxes are the closest number to 400 distributors (the number of distributors needed to have 40,000 BV/month to go through the $2100 pay cycle each week). E.g.:  If you and each person in your organization sponsor 1 person every 2 months, after 16 months you would have approximately 657 people in your organization. 

IF YOU AND EACH PERSON IN YOUR ORGANIZATION SPONSOR 1 PERSON EVERY:

	MONTH
	16 WKS
	12 WKS
	10 WKS
	8 WKS 
	6 WKS
	5 WKS
	4 WKS
	ACTUAL

	0
	1
	1
	1
	1
	1
	1
	1
	1

	1
	1
	1
	1
	2
	2
	2
	2
	

	2
	2
	2
	2
	2
	3
	3
	4
	

	3
	2
	2
	3
	3
	5
	6
	8
	

	4
	2
	3
	4
	5
	8
	10
	16
	

	5
	3
	4
	5
	8
	13
	19
	32
	

	6
	4
	6
	8
	11
	21
	34
	64
	

	7
	5
	7
	11
	17
	36
	61
	128
	

	8
	6
	10
	15
	26
	60
	110
	256
	

	9
	7
	13
	21
	38
	99
	198
	512
	

	10
	9
	18
	29
	58
	165
	357
	1024
	

	11
	12
	24
	40
	86
	276
	643
	
	

	12
	15
	32
	57
	130
	459
	1157
	
	

	13
	18
	42
	79
	195
	766
	
	
	

	14
	23
	56
	111
	292
	1276
	
	
	

	15
	28
	75
	156
	438
	
	
	
	

	16
	36
	100
	218
	657
	
	
	
	

	17
	44
	133
	305
	985
	
	
	
	

	18
	56
	177
	427
	1478
	
	
	
	

	19
	69
	237
	598
	
	
	
	
	

	20
	87
	315
	837
	
	
	
	
	

	21
	108
	420
	1171
	
	
	
	
	

	22
	136
	561
	
	
	
	
	
	

	23
	169
	747
	
	
	
	
	
	

	24
	212
	997
	
	
	
	
	
	

	25
	262
	
	
	
	
	
	
	

	26
	331
	
	
	
	
	
	
	

	27
	414
	
	
	
	
	
	
	

	28
	517
	
	
	
	
	
	
	


NOTE:  Fill in the ‘Actual’ column to track your actual growth and compare it to your required monthly growth (#6 on your goal statement).

	You and each person in
your organization will need to:


	16 WKS


	12 WKS
	10 WKS
	8 WKS
	6 WKS
	5 WKS
	4 WKS
	Actual

	Show Business 1 time to a personal prospect every:


	4 weeks
	3 weeks
	2 ½ weeks
	2 weeks
	10 days
	9 days
	1 week
	

	Call/Approach 1 person about the business every:


	1 week
	5 days
	4 days
	3 ½ days
	2 ½ days
	2 days
	1 ½ days
	


